Spend a weekend with Mark LeBlanc

The Achievers Circle
WHEN YOU ARE THE BUSINESS
#139 - La Jolla: November 9th – 11th, 2018
#140 - Nashville: December 7-9th, 2018
#141 - Minneapolis: February 1-3rd, 2019
#142 - La Jolla: February 22-24th, 2019
#143 - Minneapolis: May 3-5th, 2019
#144 - Minneapolis: September 6-8th, 2019
#145 - Minneapolis: October 4-6th, 2019
#146 - La Jolla: November 8-10th, 2019
#147 - Nashville: December 6-8th, 2019
Find out what you need to know and what you need to do to take your business or practice up
one level or four. Mark will share nine best practices around money, focus and marketing,
including strategies, steps and tools for making it happen.
“Mark LeBlanc is a business brain surgeon and has a black belt in business development. I recently
attended my third Achievers Circle and was blown away. Even I get caught in the trap of thinking I know
his strategies and content. I am continually impressed by the depth and details he keeps adding to the
many layers of his business philosophy. If you have heard him speak or read one of his books and you think
you got it, well, you haven’t seen anything yet!”
Bill Stainton
Speaker, Author and 29 Emmy Award Winner

There is no set-fee for this event. However, at the end of the weekend, you will be asked to
make a contribution, based on the value you received and what you can realistically afford to
make. This is the ultimate, anti-boot camp experience. This Achievers Circle weekend business
retreat is limited to 15 full-time, fully-engaged, independent professionals and held at a
convenient location in these cities.
The weekend begins on Friday at 3:00 p.m. sharp and ends on Sunday at noon. No late arrivals
and no early departures. You must be present and available for all sessions. No exceptions.
Note: This is not a pitch-fest. This weekend is a no-selling zone. All books, tools and materials
are included. No kidding!
MODULE 1:
MODULE 2:
MODULE 3:

Friday afternoon
Saturday morning
Saturday afternoon

3:00 p.m. to 6:00 p.m.
9:00 a.m. to Noon
3:00 p.m. to 4:30 p.m.

You are invited to join Mark for dinner (optional) on Saturday, approximately 6:00 p.m.
MODULE 4:

Sunday morning

9:00 a.m. to Noon

No change. No change!
Create an extreme sliver of focus. Develop unstoppable momentum.
Do more of the good work you are called and compelled to do.
Fill your calendar. And, keep your fun meter on max!
“Genuine, down to earth, meaningful, relevant...all words that describe Mark LeBlanc. His speaking style
is unique. After listening to Mark for a few minutes you'll feel like he's someone you've known for
years. The information he shares is useful and timely for anyone who wants to grow their business, or
become successful in their professional life. Attending a LeBlanc event or experience is time well spent.”
George Senick

To reserve your seat with a $150 dollar, non-refundable deposit on your contribution, contact
Kylie Strem for more details. Prior to attending you will be required to complete and return a set
of preplanning materials. Reach Kylie at Kylie@GrowingYourBusiness.com.

“I participated in Mark’s Achiever’s Circle when I’d been in business for two years. Going into the
weekend, I knew I was stressed out, exhausted, and not making the money I wanted to make, but I didn’t
know why. During the weekend, the light bulb came on and I became very clear – I was unfocused.
Mark’s work is all about focus, of which I had none. I don’t know how I didn’t see that before, but I didn’t.
Mark then laid out a clear path for running a small business. And follow his path I did, and still do. Five
years later I’m using Mark’s tools and methodology and I have a business that is more successful than I
ever imagined possible.”
Shari Harley
President of Candid Culture
Author of How to Say Anything to Anybody
“Mark is a coach’s coach and a consultant’s consultant. No rah-rah! He shares proven and practical
ways, including strategies and essential steps one can implement immediately for true business growth.”
Gene McGowan
McGowan Capital Group, LLC

Even an Eagle Needs a Push.

