
Little did Mark know at the age 
of 21, how inspired he would be 
by his employer’s words, “You 
don’t have the work ethic to 
make it on your own.” Just six 
months later, Mark would start 
his own business and never look 
back. Thirty eight years later, he 
has been a small business success 
story and now shares his expertise on how 
to grow a business or professional practice. 
He regularly speaks from 30 minutes to three 
hours on the critical issues that professionals 
face on a daily basis. 

Mark has given over a thousand presentations 
and conducted over 160 business development 
retreats, including his nationally-renowned 
Achievers Circle. His masterful facilitation skills 
create an experience that meets the best of  
what business owners need and want. 

Primary outcomes include, and not limited to:

1. growing your revenues,

2. creating an extreme sliver of focus,

3. putting more money in your pocket, and

4. keeping your fun meter on max!

As the architect of a unique, business 
development philosophy, Mark shares nine 
best practices centered on money, focus 
and marketing. Attendees are introduced to 
systems, strategies, formulas and tools that can 

guide an owner in accelerating 
their growth and elevating their 
business up one to four levels.

Mark is the author or co-author 
of four books including Growing 
Your Business, Build Your Con-
sulting Practice, Never Be the 

Same, and Defining YOU. Never 
Be the Same was inspired by his five 

hundred mile walk across Northern Spain in 
2008. He went back and walked the Camino 
de Santiago pilgrimage in 2014, 2017 and is 
slated to walk it again in 2020.

Attendees are engaged in his best business 
practices and captivated by the self-leadership 
lessons revealed walking over a million steps 
in thirty days. Not once, but three times.

Book Mark to deliver his signature keynote 
address, Never Be the Same or create a 
business development experience built 
around When You Are The Business. If you 
have a team, a group of top producers or 
want to create a unique experience for your 
preferred clients, consider hosting a private 
Achievers Circle business retreat.

WHEN YOU ARE 
THE BUSINESS
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Book Mark to speak at your next event, especially for top producers or your preferred clients!



“Mark hit it out of the 
park with his newest 
book. It is the one 
book every business 
owner will want to 
keep on their desk 
and refer to it again 
and again. Count me 
a fan.”

Henry DeVries
CEO of Indie Books 
International

LeBlanc has been sponsored by Siemens Hearing Division to speak 
in thirteen cities to their preferred clients. Sun American Mutual 
Funds sponsored Mark to speak to a top producers’ group for 
Smith Barney. J.P. Morgan Chase Bank booked Mark for a fifteen 
city tour and put him in front of their key prospects and customers. 
Lee Hecht Harrison, a major international outplacement firm 
booked Mark twelve years in a row for executives on how to think, 
act and search like an entrepreneur. The National Association of 
College Funding Advisors booked Mark four years to speak to 
their financial advisors in a specialty market. He was invited to 
speak at the Connections Conference in Chicago six years in a 
row. Numerous trade and professional associations have had Mark 
speak to their members and invited quests.



It all started when a banker in Saint Cloud, Minnesota with a soft spot for a 
22 year old kid took a chance and gave Mark a $3,000 loan. With that small 
loan, he launched his dream of being his own boss. Over the next ten years, 
he built a creative, graphics, printing and mailing business. In 1992, he sold 
his business to speak, coach and write full-time. 

Several years ago, Mark started his own foundation, Y.E.S. (Young 
Entrepreneurs Succeed). Every year he presents one to three, $3,000 grants 
to young (under 30) entrepreneurs with the dream of making it on their own.

He is the chairman of the board and co-founder of Indie Books International. 
Indie Books is headquartered out of Southern California and to date has 
worked with over 100 authors on publishing their business books.

On a personal note, Mark is a terrific uncle to his nieces and nephews. He 
calls his dad every day. His mother is a small business success story and 
his true inspiration. He is married to Sweet Ann and they live in downtown 
Minneapolis. Mark and Ann enjoy entertaining and always have a seat at their 
table for another dinner guest. When away from work, Mark enjoys walking, 
Barre classes, playing cards and watching movies.

IN SPECIAL RECOGNITION

Mark has been a member of the National Speakers Association for 37 
years and served as the national president in 2007-2008. He earned the 
CSP (Certified Speaking Professional) designation in 2018.

“Your keynote was 
awesome. I was 
impressed by the 
fact that you stood 
in one spot and still 
managed to draw the 
entire crowd in and 
include the whole 
audience. I think your 
message is bang on 
and was impressed 
that you took the 
time to add some 
“local” content.

Darrell Ross

“What you do 
everyday is more 
important than 
what you do once 
in awhile.”

Mark LeBLanc, cSP



For availability and booking information, please 
contact Kylie Strem by sending an email to: 

 Kylie@GrowingYourBusiness.com

Kylie can assist you with Mark’s calendar 
information and provide you with any materials you 
may need in promoting Mark for your event.

You can reach Mark at:

 Mark@GrowingYourBusiness.com

 Direct:  (612) 860-9138

 www.MarkLeBlanc.com

Learn the one skill you need most in order to grow your business.
 Sharpen Best Practice #9 and you will create relationships for life.

Make this practice a way of business and watch your revenues soar!
 Execute Best Practice #1 and build a strong foundation for your success.

If you have ever had a day get away from you, you may want to start here.
 Develop unstoppable momentum when you master Best Practice #4.

Is each day a Thanksgiving meal with too much on your plate?
 Turn your to-do list into a will-do list with Best Practice #5.

Wondering what your greatest business asset is and how to leverage it?
 Eliminate 2 deadly sins in business by developing Best Practice #7.

Is balance really possible between your home and work life? Yes.
 You can build your business and get your life back with Best Practice #3.

The life force of any business is a consistent stream of new prospects.
 Implement Best Practice #6 and get your telephone to ring.

If you do this right, it will enhance your marketing plan in a big way.
 Make the internet work for you with Best Practice #8.

Start this and stop that by making better decisions, big or small.
 Best Practice #2 will help you make smart decisions everyday.

DISCOVER 
THE 9 BEST
PRACTICES 


